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ABOUT JAMES P. DEW

Jim Dew’s affinity for investing and financial matters began in college 20 years ago
when he majored in mathematics. Jim tied his love of finances to his career as a
Certified Financial Planner. In the past, he has been a compliance officer and
regional manager for a national financial services company. His experience
supervising financial planners motivated him to start his own independent firm in

order to provide unbiased, objective advice.

Jim 1s one of the few advisors nationwide to hold all three certifications: Certified
Financial Planner (CFP), Chartered Financial Consultant (ChFC), and National
Ethics Bureau™ Approved.

Jim has been quoted in several national and local publications including: The Wall
Street Journal, Kiplinger’s Personal Finance Magazine, Consumer Reports Money
Adviser, The Arizona Republic, The Scottsdale Tribune, The Business Journal,
Financial Advisor, Investment Advisor, Arizona Business, Mutual Funds Magazine,
Consumer Reports, and Senior Market Advisor. He has been interviewed on KFNN
radio and is a frequent guest on TV’s Channel 3 Good Day Arizona Show. Jim
regularly teaches financial advisors and CPAs nationwide on financial planning issues.

Jim was recently asked to speak at a national investor forum for the NASD and The
Arizona Republic. In addition, he is one of the founders for the Western National Bank.

Jim received his BS from the University of Arizona and his MBA from Arizona State
University.

Jim is happily married to Mimi, his bride of 13 years. He is also active in the community
and has raised over $600,000 for the Boys and Girls Clubs in the last ten years.

He is a member of the: Financial Planning Association (President 2005), Better
Business Bureau, Society of Financial Service Professionals, Society of Certified
Senior Advisors, Society of Senior Market Professionals, National Register of Who's
Who for Executives and Professionals, Central Arizona Estate Planning Council, and
Western National Bank (Board of Directors).
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INTRODUCTION

Hello. This is Joe Polish, President of Piranha Marketing and founder of the
Genius Network interview series and you are about to hear one of my Genius
Network interviews. I just want to thank you for taking the time to listen to
this and I hope that you find it very useful.

If you want to find out more information about some of the interviews and
resources that can help you in your business you can go to
www.JoePolish.com. We have a Joe Polish Recommends section with all

kinds of resources and vendors and services and products that we
recommend that can help you in your business.

Also, for additional useful interviews and a whole list of other people that
I’ve interviewed, you can go to www.GeniusNetwork.com. Thanks and

enjoy the interview!

This interview is going to be with my very good friend Jim Dew. The reason
that I say good friend is that I’ve known him for quite a few years. He is also
my personal financial advisor.

I have dealt with and worked with and hired many professionals in all areas
of financial management. Jim is by far my favorite. He is a guy that I
absolutely trust. He’s helped me with not only investing my own personal
money, but also my business investments.

He’s helped me through just the whole process of protection in all areas of
my life. When my father passed away a few years ago he was instrumental
in helping me with stuff that is frankly very hard to deal with when you have
a loved one that is dying and all kinds of affairs that need to be attended to.

He recently spoke at my marketing boot camp in front of over 500 people.
He just got up there for a few minutes to talk and was so well received by
the audience. They loved what he had to say and I thought of all the people
that I’ve interviewed and could interview, why don’t I just interview Jim?

He’s worked with tons of people and really knows his stuff — a very,
very successful planner who owns a firm call Dew Wealth Management.
He is the President and is definitely in the top five percent of financial
advisors in the country.
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We had David Bach speaking at the same boot camp that Jim was at and so
much of what I do with my money under Jim’s advice is directly the same
type of things that David Bach is recommending to many of our clients
which is, pay yourself first, make everything automatic.

Before I met Jim I really wasn’t doing things automatically with my money
and I do now. Just to give the academic credentials, Jim first off, thank you
for taking the time to do the interview.

You’re welcome Joe. Good to be here.

This will be fun and I know that I’d like to share with all of my listeners,
all of my Genius Network subscribers, these things that will help them
really get their financial affairs in order. In order to just give you the “Who
is Jim Dew?’ You’ve been doing this for 20 years. You are married to a
wonderful wife named Mimi.

One thing I will mention about you also, aside from just having your
financial affairs in order this guy has just a lovely marriage to a woman that
he absolutely loves. They are both in phenomenal shape. If you ever get an
opportunity to meet Jim in person — he works out everyday.

He’s in absolutely fantastic shape and I think that has a lot to do with how you
run all areas of your life and how you advise your clients. A big portion of your
clientele is in the senior market, showing them how to take the wealth that
they’ve accumulated through their lives and make sure it doesn’t disappear.

That’s true.

In terms of your credentials, you are a certified financial planner, chartered
financial consultant, and National Ethics Bureau approved. You’ve been
quoted and featured on television, magazines, and newspapers some of them
being the Wall Street Journal, Personal Finance Magazine, Consumer
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Reports Money Advisor, Scottsdale Tribune, Arizona Republic, The Business
Journal, Financial Advisor, on and on and on. You’ve been interviewed on
KFNN Radio and you are a frequent guest on TV’s channel 3 here in Arizona
which is the Good Day Arizona show.

You regularly teach advisors and CPA’s nationwide on financial planning
issues. If I think about it just sitting here saying this stuff you’ve referred me
to the people I use for many of my things. You helped start a bank here in
Arizona. You sit on the board. I'm one of the investors in that bank.

You’ve done a lot of stuff. What are some things that people listening would
absolutely need to know to say, “Hey, this guy knows what he speaks of”.

One thing, Joe, that I would mention is my background. I have worked for
the major broker dealers, the stock brokerage firms. I’ve been a compliance
officer in my past, so I’ve actually audited financial planners for compliance
reasons and that taught me a lot.

The perspective I bring today is that I bring many different facets of the
financial services industry. I want to share some things with your listeners
that maybe I’ve never shared with anyone before. Today I have no book to
sell. I have no tape set to sell. I’'m not trying to get a new client, so today I’ve
really brought some of the best information I can give to your listeners and
your entrepreneurs about things they really need to know.

One of the challenges that people have when they are trying to learn about
finance is they get the information through the media, newspapers,
magazines, television. Those people many times are not very well
educated in the business or even if they are they have a certain angle and
that is they want to sell magazines, they want to sell newspapers, or they
want to sell air time.

Other than that, they may be talking to someone who is trying to sell them
a product, a financial professional of some sort, trying to get them to
invest with that person so there aren’t a lot of opportunities to get truly
objective independent advice.
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Exactly. I'm going to ask you very important and basic questions at the same
time because I want all of the listeners to be able to walk away with a lot
more insight of this area. I really want to look out for my listeners. In my
area | teach marketing; how to generate money and making money is a
completely different issue to what to do once you’ve got it.

That is your field of expertise so that’s what we are going to discuss. So, for
the first question, what are the areas my listeners should be concerned with?

I like to break it down to three main areas. Then we can get specific within
each, but the three main areas people should be concerned about is
protection, taxes and investments.

PROTECTION

Jim:

Okay, protection, taxes and investments. What do you mean by protection?

I mean protection from law suits, from death, disability, identity theft, legal
documents that can protect people such as wills, trusts, power of attorney,
living wills, titling of their assets, beneficiaries, how they set up and how
they hold those assets. All of those things have to do with protection,
protecting people from any inevitability that could hurt them or their family.

Let’s start with law suits. There are a couple of things that I would encourage
people to do when it comes to protecting against law suits. The first, simplest
and least expensive way to protect yourself against law suits is everyone
should have umbrella liability coverage. It’s an insurance policy you get
through your property and casualty agent who does your homeowners and
your auto insurance. They come in $1,000,000 increments.

So how would this help you? Well, if you got in a car accident, most people
carry about $300,000 liability on their car. Get in a car accident, someone
gets injured, you get cited, there is a high likelihood that you are going to get
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sued. People are suing for big dollar amounts today. If they sue you and they
get a judgment for a million dollars, the insurance company pays $300,000
and who do you think has to come up with the other $700,000?

The umbrella liability coverage can, and I'm not a huge fan of insurance. I
think a lot of people pay too much money on insurance or the wrong types
of insurance, but this is very inexpensive. For a million dollars coverage it
usually costs about $150 to $200 a year. That’s $12 or $13 bucks a month.

It’s a cheap way to get added protection against law suits and everybody
should carry it.

Let me mention this now because there are two types of people that could be
listening to this stuff, people who are absolutely savvy with money and
people who are not and everyone in between.

Talking about insurance protection is probably not an area that I would
consider that enjoyable to hear about and I would want to get to how do we
make money? How do you invest money? How do you get rich and all that
stuff which I know you will get to all of that?

I know you are going to go into some stuff that is really, really critical and
important and the reason I know this is that you’ve made recommendations
to me in the past and the ones that I’ve followed, I've always done well to
follow your advice. When I have not, I’ve had consequences as a result of it.

So everyone sitting here listening, you said in the very beginning, protection,
taxes, investment. We’re going to talk about all of those things.

What is so important about protection because as a marketer people would
much rather, they are more into the cure than into the prevention? This is
kind of what you are talking about, the prevention thing.

As you explain these things I just want the listener to understand that even if
this doesn’t sound like an exciting topic to you, just how important is it to
them? I’d like you to explain what would happen if you don’t have protection.
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It could be critically important. The thing is when it comes to building assets
and that’s what we all get excited about, building assets, making money,
making great investments and that’s true. That’s a critical piece. But you
know what, we always think about that. We talk about that and when you see
CNBC or pick up the Wall Street Journal it’s all about that.

We hear that all the time. People are excited about that. However, these
protection areas, if you don’t follow some simple basic steps, to protect
yourself and your family, you could make the best investments in the
world, you could save a ton of money and just one of these many things
that we’re going to talk about could blow a hole in your financial plan that
you could never recover from.

I don’t think you should go overboard on these things, but you’ve got to hit
some of the basics. You know, if you can spend $150 a year to protect yourself
against a car accident law suit, to me it just makes great sense to do that.

Okay, so let’s go through every area of protection that a person would need
to know enough to at least head them in the right direction.

One other thing on liability because law suits can be such a big deal. I would
say about business structure. If you own a business, think about using some
sort of corporation or LLC. It can really isolate or protect your personal
assets from a law suit in that business.

Also, if you own multiple properties, think about using something like one
or more LLC’s to protect that property because property is what I call a high
risk asset. You know, you’re not going to have someone trip over a mutual
fund and sue you but someone can get hurt on your land.

By doing that legal structure if you get sued you could lose that one property,
but they are not going to get to all your other assets.

Right.
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So that’s another important thing about protecting yourself from lawsuits.
The next big thing is death or disability. People have a much bigger chance
of being disabled than they do of dying. You should think about if you are
business owner, what is going to happen if you get disabled.

Who is going to take over? How are you going to function? Disability is a
complicated type of insurance. It can be a very expensive type of insurance
so you want to make sure and you really have to weigh what type you need,
and how much you are going to buy but get some disability insurance if your
disability would cripple you or your family financially.

I do want to mention, will you give recommendations at some point during
our interview on places people could go and find someone to do that?

[ absolutely will. When it comes to disability and life insurance let me talk
disability first. You can go online and find different quoting agencies and
get quotes from numerous companies. You can learn about it and teach
yourself. Going through an agent with disability can be helpful, but
you’ve got to be really careful.

I would say work with an agency that has multiple areas, not a captive agent
with just one company. Really take your time to understand it because they
are complicated products, and I’ve seen people get hurt dealing with
insurance agents before, not that they are all bad. There are some out there
that either don’t know what they are doing or don’t care about their clients
enough to do the right thing.

Gotcha. Okay.

On life insurance, I'm a big term insurance fan. There are two types of life
insurance. There is term insurance and that is if you die you get this. If you
live you pay a premium and it’s very inexpensive today. It’s less a period of
time, maybe 10 years, 20 years, or 30 years.
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Other types of insurance build up the cash value and I would be very leery
of those. There may be some reasons why you want to have some cash value
insurance, but I always say buy insurance for insurance sake. If there is an
investment component, that should be secondary.

Most people if they have young children or if they have a spouse that is not
working, a bulk of their insurance portfolio should be term insurance. It’s
dirt cheap so anybody who says, gee I can’t afford it.

You should have some sort of term insurance to protect your family if you
die. It breaks my heart when I see on television where they have someone
who died like a police officer in the line of duty or someone who gets killed
and they have a car wash to raise enough money so they can bury the person.

With the term insurance rates as cheap as they are at least do yourself a favor
and if you are not sure what to do just get some term insurance and take
some time before you decide.

You know, one thing that is really interesting — you’ll probably find this
fascinating. A few years ago, a good friend of mine by the name of Brian
Kay, a great marketer, just a great businessman, he told me about one of
his clients. Brian specifically sells investment related things and college
funding investments to insurance agents.

One of his clients ended up dying of a heart attack in his late 30’s with a wife
and four children — an insurance agent didn’t have life insurance for
himself. He literally left his wife and four children with nothing because,
“Well, I'm young. Nothing is going to happen to me.”

Who knows? Supposing an individual that was in good shape and I don’t
know the details but the point is, even people think in the best case scenario
if you don’t pay attention to the particular subject, horrible things could
happen. I just remember how horrendous that particular situation was.

I’ve seen it before and all the time I meet people who say, “Jim, I hate
insurance.” I say, “You know what? It’s not a problem. I hate insurance too
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but it’s a tool. It should be used properly and you want to make sure you get
something to cover your family.”

Let’s move on to identity theft. This is one that people are hearing a lot about
identity theft. They are not quite sure what it means or how to protect against
it. It’s different than credit card fraud where someone uses your credit card
or your number. You are only liable for $50 in those cases. Even though the
credit card companies are trying to scare people with fraud alerts and all
those things you can pay for.

Identity theft is where someone pretends to be you and goes out and runs
credit somewhere and you don’t even know about it. It’s a huge headache
and a big problem to try to get out of once it happens.

I wanted to give your listeners a couple of ideas and some websites they can
go to and help them when it comes to protecting their identity.

Some of these are common sense and you are probably doing these already
but there may be a few that you are not doing. Obviously get a cross cut
shredder and shred anything with personal information on it.

If you order checks, personal checks especially, don’t put your whole name
on the check, just put initials. They won’t know how you sign your name but
your bank knows how you sign your name. It can help to get someone who
gets a check and tries to use it fraudulently.

Work phone on your checks — I like that. Paying your bills online, I know
people get nervous, but a lot of studies have shown that paying your bills
online is safer than writing a check and putting it in the mail box.

There are also the camera phones that take pictures of people’s credit cards
when they are at the grocery store, so any time that you have a card or your
driver’s license out, be aware of that. That is happening. Then every year you
should order a credit report. You can get them for free now.

Let me give out the website for that. It is www.AnnualCreditReport.com or you

can call 1-877-322-8228. They are not going to give you your credit score.
They may make you pay extra for that, but they have to give you the report for
free. Take a look at that and see if there are any charges on there or cards that
you don’t have anything to do with and then you need to do some research.

10
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If you lose checks or they are stolen there are two things you need to do. Call
your bank and tell them to notify the check verification service with which
they do business. A lot of people don’t know this but call SCAN that’s the
Share Check Authorization Network. This is where most of the retails share
this information, and it is 1-800-262-7771.

That way you can find out if anyone has used your check illegally, and you
can also put out an alert that those checks have been stolen.

If you have your identity stolen or you just want more information you can call
the Federal Trade Commission at 1-877-ID THEFT. That’s 1-877-438-4338.
There is a great website too that helps you if you are having a problem or if you
want to be ready to prevent identity theft — www.consumer.gov/idtheft.

Say that one more time.

That’s www.consumer.gov/idtheft. Everyone should be doing things to
prevent identity theft and then have an action plan so that if someone gets
your identity you know what to do.

How much is this happening? Is it getting worse?

It’s getting a lot worse. About ten years ago, I heard hardly anything from
my clients, but now every client that comes in has a story of a relative or a
friend. It happened to my oldest brother. It happened to a friend of mine in
town who is a bank executive and he found out.

He got notified by Courtesy Chevrolet who called him up and said, “Where are
your payments on your car? It’s taken us forever to run you down. It’s been six
months.” He said, “I don’t own a Chevrolet.” They said, “Yes, you do.”

That’s the problem with identity theft. You are guilty until proven innocent.
It took him two and a half years to unravel that mess but whoever pretended

11
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to be him and bought that car, that car was I’'m sure gone and parted out
within a day or two. But the bills still came and they had to run him down.

It’s happening more often than you think. If you ever get into it it’s a lot of
stress and a lot of time away from your business where you could be making
money and de-stressing.

Okay. That’s great advice. What else out of that big list of protection did you
have to share?

I would also say that the legal documents are really an important area. We
are talking wills and trusts, powers of attorney, living wills and everybody
needs these documents. Many times I will meet an entrepreneur who is
single like you and I will hear, “Oh I don’t need a will. What do I need a will
for? Why do I need these things? I’m single. Why do I care?”

Well, you do need a financial power of attorney and a medical power of
attorney. On the medical power of attorney if something were to happen to
you, someone would have to go through the court system to get guardianship
over you if you were sick or injured, to manage your business, to pay your
electric bill, to do all those things while you are getting better. Without that
you run into a lot of trouble and that’s why you were smart and got that done.

When we look at the three major cases in this century on living wills, the
landmark cases were all women in their 20’s.

The most recent was Terri Schiavo and no matter how you fall on that
debate we all agree if she had had the simple document called a living
will, it wouldn’t have mattered what her husband said, what her parents
said, what the politicians said, or what the courts said. That would have
been decided by her.

So everybody needs those basic documents, a will or a trust, power of
attorney for finance and health care, and a living will — the basic
documents everybody needs.

12
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You know there is a lot of confidence that comes for me from even having
that stuff. I’'m one of those people where I really try to just have things in
order not only because it’s good protection physically, it’s great protection
for me psychologically.

I don’t like having it over my head, “Oh, I need to get this affair in order.”
I followed your recommendations on the majority of everything that I'm
aware of and whenever you make recommendations.

Let me say this, just so my listeners know, there are a thousand other things
I would rather do than go get insurance or make adjustments to my trust and
all that, but I do. I'm very glad that I have done that.

It’s kind of like I make sure that I go to the dentist on a regular basis to get
my teeth cleaned. It’s one of those things that you just do. At a point in
your life it’s not a matter of if, it’s a matter of when you are going to come
face to face with all of this stuff.

Absolutely.

That’s why I like doing interviews like this. It may not be as snazzy as a
motivational speaker, but the fact is this is really critical, probably far more
important than some person getting all jazzed up about reading an exciting book.

The point is this is really, really important stuff. I would like everyone to
really take what you are saying and utilize it.

If in any area that you have talked about or have not talked about yet is not
being done in your business, use this as a check list.

In the hot tips sheet which I will do with this interview, I will summarize
everything that you have listed here so that everyone can pretty much
have a kind of check list of what you have talked about so that they can
get these parts of their life in order and get them handled if they currently
have not done so.
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I think that is a fantastic idea. One more thing on the legal documents, then
we’ll move on. I'm actually going to tell you how to get these done. I hear
people say a lot, “Should we have a will or a trust?”

Let me kind of tell you the basics on how you can decide. Whether or not
you need a trust, if you don’t have a trust you should have a will. If you have
a trust that covers it and they usually have what’s called a pour over will that
is part of the trust but you don’t need to worry about.

Whether to have a trust or a will, if you have minor children then you should
have a trust because there are guardianship issues, there is who is going to
take care of the kids and those types of things. If you have a special needs
child, we have a client who has a 27 year old Down’s syndrome child and
they say she’s always going to be their little girl. They need a trust because
no matter how old she gets she is always going to need special care and
guardianship and those kinds of things.

This year, if you have more than 1.5 million in assets, most likely you need
a trust. Finally if you have multiple properties, then I would tell you that you
need a trust. I should say one more. That’s not finally because the last is if
you don’t trust someone you need a trust. If you don’t trust your kids to
handle the money right, if you don’t trust your son-in-law, if you don’t trust
people and you want control after you are gone, a trust can do that for you.

A will is just a distribution process. So if you don’t fall in those categories
then you are probably okay with a will. You want to, when you get a will,
title your assets correctly. You want to make sure the assets are titled
correctly and that is if you have a name and the name of the trust except for
IRA’s and if you don’t have a trust, you have a will.

Put some sort of pay on death on those accounts at the bank or at the
mutual company so it doesn’t go through the probate process. Then title
your beneficiaries correctly.

I see a lot of people who have their IRA’s and they have their primary
beneficiary like a spouse, but no contingent and if something happened to
both husband and wife then that non-probate-able asset all of the sudden
goes through probate. Those are some things on the documents.
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Let me tell you how you can get those done. My first choice is an estate
planning attorney; however, some people don’t know an estate planning
attorney. Some people don’t want to spend the money because they have a
really simple situation. That’s one way.

The second choice is a paralegal. You can do these things yourself so don’t
make the excuse that I don’t know an attorney or I don’t want to pay those
kinds of costs. I’'m going to give you two websites to go to.

One is www.NoLo.com and they have software called Will Maker. You can do

a will, you can do a trust, and you can do your powers of attorney and
everything through this software package. The software package is about $50.
There is no reason why people can’t afford to do this. People say, “Well, gee
I don’t have $2,000 for an attorney.” Do it with the software.

If you want an attorney to do it but you want to use an online service,
www.LegalZoom.com will do a will for you for $60 bucks. A trust is $250.
Then you need those other documents that I talked about.

There is really in my opinion no excuse for not having those things, and
everybody, no matter if you are 25 or 95, it’s critical that you have those
documents to protect yourself and your family.

Okay, any other things about protection that we didn’t cover?

I think that’s a pretty good start for both basics and then some even more
advanced people have probably learned a couple of more things that they
could do that they are not doing right now.

Let me ask you about one of my least favorite subjects which is taxes. When
I say least favorite, it is paying them, let alone making sure that I maximizing
the way that I handle my taxes. How can entrepreneurs reduce their taxes?
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A couple of things, one is setting up your business properly to give you the
opportunity to use business write offs. A lot of people haven’t considered
doing a corporation of some kind or a LLC, but by incorporating your
business in one form or another, not only do you protect yourself like I talked
about earlier, but you open yourself to the opportunities to using all the
business write offs you may not be able to as an individual.

That’s the first step. Set yourself up for the opportunity to save on taxes. I
would really like if you had someone to work with. If you have a CPA or an
accountant try to find someone who doesn’t just prepare taxes but who advises
you what to do the next year and the year after. That’s a critical piece.

Then there are some little tricks that you can do for example coming down
here to your office today Joe, I always go to my office first. Do you know
why I do that?

Why?

Because if I go to my office first, then driving around town to see you and
do other activities, I can write that off — all my travel. If I didn’t go to
my office first, and I came here first and then to the office, they would
consider that a commute.

Do you have like a fleet of people following you around to make sure
that you do?

Well, you know what? Actually if they audit you, it’s your day timer that
would show that, so I always go in and check e-mail and those kinds of
things. You know what? You can fib on the thing, but I just like to make sure
that I don’t have to worry about it.

It’s just like with my wife. If I tell her the truth all the time, then I don’t have to
try to remember what I told her a week or two ago. It makes it easier on me.
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Absolutely. It’s one of those funny things, what can you write off or not? I
would love to just hear some suggestions on that. We could spend an entire
interview just on that.

We could.

Just go through the fundamentals that everyone here could get the most from
and any recommendations on what people need anything you want to give
out as websites, what they should read, and any further things. I know you’re
going to do that anyway.

I am going to give you some websites and some ways to go for further
information. Really, thinking about what are you doing that could be part of
your business? How might that fit into a deduction?

One thing that I hear a lot, I know you encourage people to go to workshops
and seminars. A lot of times there is travel involved. I really admire the fact of
how much you are constantly educating yourself and helping yourself grow.
That’s why you are so successful at such a young age because you are one of
the most well-read, well-traveled, knowledgeable people that I have met.

You encourage people to do the same and I also encourage people to do
that, to go wherever the experts are and to learn what you can from those
people. Some people don’t like to do this, but it’s a great idea if you tie your
vacations to those business trips.

Right.

As long as the primary purpose of the trip is for business, you can spend a
few days extra and enjoy yourself on the beach, or if you are here in
Scottsdale, Arizona for your boot camp spend a couple of days and really
enjoy yourself and de-stress.
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Also, it will help you think better when you go back to the office. You just
don’t get creamed the next day and forget everything you learned at the boot
camp. I think it’s important that you think about those things about how to
plan and schedule your life and your business to improve how it is taxed.

Taxes really eat people alive.

Absolutely. If someone gets to the point where they have so much
dispensable income that they don’t want to tie any of it in, that’s fine. Most
entrepreneurs that I know of, 99.9% of them are not in those situations so
it does make sense to really be strategic about where you travel and where
you go, who you have dinner with because there are so many things that
can be legitimately done to tie it in.

For instance, I’ve done vacations in the UK and Australia, New Zealand
and various places, and I tie them into business things.

My personal recommendation is don’t be doing business stuff necessarily
every single day on the same day and try to call that a vacation. Tie the
vacation to the beginning or the end of it. You are traveling there anyway.
You might as well do it.

Most of the people that come to my boot camp every year, because we
have recommended this to them, they will spend an extra few days. We are
in Arizona. They go to Sedona, or they will go to Tucson. They will hang
around Scottsdale and Phoenix.

The point is everyone has the availability to do that. It’s amazing how many
people really don’t strategically plan things around saving money on taxes.

I agree. I see it all the time. Another big area is retirement plans. Retirements
plans are great because they free tax dollars right out of your business or
your company and it gets you like David Bach talks, saving automatically.

It’s an automatic saving type of plan. The thing that a lot of times is, “What
kind of a retirement plan do I set up? How do I do that?”
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Right now if you have a 401K you can put $14,000 away pretax, more if you
are over 50 and next year you are going to be able to put $15,000 away
pretax, $20,000 if you are over 50. That’s a makeup provision.

A sep IRA plan. If you don’t have many employees these are great plans.
This year in a sep IRA you can put away $42,000 and next year you can
put away $43,000 in pretax. That will add up very quickly year after year
if you are putting that away automatically.

I really encourage people to do that. People say, “How in the heck do I do
that?” One place that I’'m going to tell you, when it comes to taxes, I’m going
to give you a few websites and places to go.

When it comes to retirement plans, the IRS actually has a pretty good
publication. It’s publication 560. You can get that in two ways. You can get
that through going to the www.IRS.gov website.

You can actually do a search and find it on there or you can call the 800
number which is 1-800-TAX FORM. It’s 1-800-829-3676 and just ask for
IRS publication 560. On the website, you can download it and print it off. It
goes through all of the different types of retirement plans and how to do that.

To set it up you can go to many numerous places and every place you can
invest money has a retirement division that works with small businesses.
They can give you some advice. If you have a financial advisor, that
would be the place to go.

We’ll talk about when we get to investments the different places you can
go to invest money. Those would also be the same places that would set
up a sep IRA, a 401K, a simple IRA or a Roth IRA, any of those types of
plans. So there are a couple of resources, but I would encourage everyone
to do that type of planning.

A lot of times I meet retirees, and guess what? Every penny they have
saved is where? It’s in their retirement plan. They say, “Gee, I never knew
I could save this much.” The money they tried to save on the side never
amounted to much because something would always come up where they
would take that money and go spend it.
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It’s so much like what David Bach talks about, just the habitual behaviors of
human beings.

Yes. That’s very true. Before we get off of taxes I’ll tell you a couple of other
things. If you really want to learn about taxes, there is a book out there, J.K.
Lasser’s Your Income Tax. 1 like it a lot. It might be a little too technical
unless you really want to learn about taxes.

There is also a place, www.TaxPolicyCenter.org if you want to see what’s
happening in upcoming legislative changes. Also www.TaxSites.com has a

lot of resources there.

I always encourage people to look at your tax return every year. Have your
tax preparer or accountant or CPA go through it with you. The more you can
understand about how those taxes work, the better off you are.

It’s easiest to just stick your head in the sand, but I’ll tell you what, when
you are giving 20% to 30% to 40% of your hard-earned money every year
to somebody, I figure it’s worth your time to figure out how that’s happening
and how to make it manageable.

Any other recommendations of where to go for more information that you
might not have talked about? Anything else that you think the listeners
should know about.

Those are the main ones that I would encourage you to look at. I really think
the IRS website is one of the best. They really have done a good job. You
know that information is valid.

This is almost like a confession to make. One of the things that you’ve been
involved with me with is few years ago we had a guy that was probably one
of the best sales people I’ve ever seen.

20

info @ geniusnetwork.com PH: 480-858-0008 Fax: 480-858-0004


http://www.GeniusNetwork.com
mailto:info@GeniusNetwork.com
http://www.TaxPolicyCenter.org
http://www.TaxSites.com

GeniusNetwork.com
Interview Series

Vew need
/e proiect

yeuriaff
agamniy iy
fraud

Jim:

What You Don't Know About
Money Gan Destroy You

An Interview With Jim Dew, Financial Planning Expert

I don’t even know actually how he did it, but he was highly recommended
from somebody that I really respect. A wealthy entrepreneur, very
successful, high integrity guy, recommended a person that was under the title
of investment advisor, tax advisor that I kind of got linked up with.

In a nut shell, this guy cost me about $50,000. He did a tax fraud and
everything. Through your help, you were the very first person to identify that
I think there is something fishy about this. This is before I got heavily
involved in really placing a lot of precedence on your advice.

So you recommended a CPA who was fabulous and used to write code for
the IRS and just knew tax code inside out. Fast forward a few years later we
got subpoenaed by the IRS to go and testify in court against this individual.

Of course I had recordings of conversations with this person and
everything so just a few weeks ago he was sentenced to 19 1/2 years in
prison and $1,000,000 in fines. It cost the IRS millions of dollars and
ruined some business owners, very smart business owners. It just ruined
them and cost them millions of dollars.

Had it not been for you identifying this it would have been a financial
train wreck. It cost me $50,000 because it was a total scam. For the most
part, even the smartest people with the best of intentions, and there are
other people that this individual took down that I would say were much
savvier business people than myself.

Even them, they had no idea so it is really good to have an understanding
of this stuff in order. As much as somebody thinks, “This could never
happen to me.” I never in a million years thought that I would have gotten
tangled up in that particular situation.

Every thing that I was attempting to do from the very beginning was
presented as legitimate and something that any smart entrepreneur would
want to do. It really makes sense to have yourself protected.

Well, thanks Joe. I was happy to catch it before you got too involved, more
than you already were. I was happy that justice was served in that case and
that more people were not taken down by that guy.
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Yeah, absolutely. It was so good and we were very instrumental in giving
them the information they needed to really help put this guy away.
Fortunately for me, I think the IRS really likes me.

I was going to say I think they estimated in the court case that we saved
them something like $10,000,000 of revenue — I’'m waiting for my
percentage of that from the IRS.

I don’t even have a thank you card from those guys. I think maybe 5% of the
$10,000,000 would be fine.

Wouldn’t that be great? Yeah. It was a $50,000 lesson for me.

The reason I bring that up here is I’'m sitting here interviewing you. You
are talking about things that everybody in some way shape or form has
either heard about or done and frankly if I was to go and interview my
clients, I guarantee you that about 50% of this stuff that you’ve just talked
about, they don’t have in order. They just don’t.

I would bet that’s true.

I know this. I don’t want this to be one of those interviews like, “I know this.
I’ve heard this before.” Like Stephen Covey says, “To know something, but
not to do it is not to know. To understand something, but not to take action
on it is not to understand,” so there is a big difference between hearing
something versus actually doing it.

If you plan on being in business and having any sort of long term wealth in
your life it’s one of these things to where I look a lot of this stuff like
changing the oil in a car. I really would rather not do it, but if you want the
car to run, if you don’t want it to break down and you rely on it for
transportation then you had better pay attention to maintaining it. Your
financial affairs are no different.
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MANAGING DEBT

Jim:

Let’s talk about managing debt. What should people know about managing
their debt?

Well, this is going to sound radical but I don’t want people to pay off their
debt too fast. Let me tell you what I mean by that. There is good debt and
bad debt. Good debt I think is debt on your home. Debt to start a business
or invest in yourself is a good debt.

Bad debt is consumer debt, credit cards, buying expensive cars, things
like that. You don’t get any tax write off for that. It’s not an appreciating
asset. That’s bad debt.

A lot of people get some bad debt whether it’s credit cards or car loans,
things like that. What I see a lot of people recommending is, “Pay off
your debt. Pay off your consumer debt.” And what I see is people getting
into a vicious cycle.

They take two years. They work really hard and they pay off their debt. They
take a deep breath and go, “Whew, my debt is paid off!” Then something
comes up and the next thing they know they have gone into debt again.

After a couple of cycles of that, people just lose the motivation. They feel
like they can never win. What I tell people is if you have some bad debt don’t
just focus on paying that off. If you were going to put $500 a month toward
your bad debt, I would say put $250 towards your bad debt and put $250 into
something whether it’s a savings account that you can use for a down
payment on a home, whether it’s an investment, but put it somewhere that is
going to be something really positive for you.

What you will notice is that it will take you longer to pay off that debt but when
that debt is paid off, you are going to turn around and look in the other hand and
go, “Wow! Look how much I’ve saved! I can actually save and invest.”

There is a critical thing that happens in people’s brains when they get from
debt payers to investors and savers. You can almost see it when it clicks over.
That’s where you’ve got to be to be successful.
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So, instead of just focusing on paying down the debt, pay down the debt but
also invest in your future at the same time. You may run numbers on the
calculator and that may not make as much sense but when you talk about
human behavior and how to get results that’s what I recommend that you do.

INVESTMENTS

Jim:

Jim:

Now let’s talk about something that I really enjoy talking about, making
investments and making money. What are some things that aren’t being
talked about right now that would be useful for our listeners?

One thing is risk. A lot of people don’t think too much about their risk and
the first decision you have to make is how much risk are you comfortable
with? Let me talk about the two biggest financial risks that we face. There
are a lot of them, but the two biggest ones when it comes to investing are
market risk and inflation. Those are the two big ones.

If you took a 20-year-old kid who is savvy with finance, he wouldn’t be
concerned about the market. If the market crashes tomorrow who cares? He
can wait 20 years or 30 years for the market to come back, but he is concerned
about inflation because a 20 year old is concerned with what’s a house or a car
going to cost in 20 or 30 years when he wants to comfortably be retired.

If we go to the other extreme of our lives and if we are over 95 if we are
lucky enough to get there, a 95-year-old isn’t concerned about inflation.
Some 95-year-olds tell me they don’t buy green bananas. You’ve probably
heard that before?

Actually I haven’t so explain that green banana thing to me.

They can’t wait for them to ripen.
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Actually, I got it.

I didn’t think you were that slow.

No, I just wanted to make sure we didn’t confuse anyone on that. Now we’ll
never really know. Did Joe know about the green bananas or was he joking?

At any rate, Joe, the 95-year-old is concerned about market risk, very
concerned about market risk. If the market goes down, the 95-year-old might
not even be able to wait two or three years for the market to come back, let
alone if it takes eight or 10, 12 or 15.

As we change in our lives from the 20 year old to the 95-year-old, we
gradually shift. It’s a gradual shift, not a sudden shift from being concerned
about inflation to being concerned about both and then at the very end of our
lives to maybe being concerned about market risk.

As we go through life, we have to balance how much of our principal is at
risk or variable and how much of it would be safe.

I will give your listeners a little formula so they can kind of judge. The
formula is if you take 125 minus your age, that’s how much you should have
at risk of your investments if you are aggressive.

For a 40 year old for example, 125 minus your age is 85% at risk if you are
aggressive, 115 minus your age if you are moderate and 100 minus your age
if you are conservative. If you are 40 and you are conservative, 60% of your
investments would be at risk. That’s kind of a general guideline so that
people have a starting point about how much they should have at risk.

Let me ask you a question, let’s say for instance that someone comes to you
and says, “How much should I risk, Jim?” How do you answer that question?
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I like to have some real common sense questions with them. For example,
let’s say we are talking stocks. Stocks in one, two, or three years could
easily drop 20, 30, 50% so I like to use a dollar value. This is what I’ve
learned about people.

If someone has $100,000 to invest and I say, “Could you take a 30%
loss?” You know what they tell me? “Yeah, I could take a 30% loss.”
Then guess what? Their account goes down to $70,000 and guess what
they say when they call me? “I’'m down $30,000! Do you know how hard
I worked to earn $30.000?”

When you look at percentages, it’s easy to forget what it really means to your
hard earned money. If you have $100,000, ask yourself, “How would I feel
if all of a sudden I lost $60,000 in a year?”” Could you suck that up and say,
“Hey, I can live with it. I can wait for it come back because I know that the
market is going to come back.” Or are you going to panic and sell?

Ask yourself some hard questions about real dollars and what that means
to you. If it goes down to 95, I'm going to flip then guess what? All your
money should be safe.

Well at least in my perspective, I have never had that conversation with you
so that is good. So far the money we have invested has always made money.

If the day comes where I lose it all, even if it is for a couple of years, I’1l call
you up and I’ll cry on you. Of course I have to say, “Joe, look, you
determined what risk factor you wanted to be in.”

That’s right. So far, things are going well. We are happy. The next thing [ am
seeing a lot of is people are investing using the rear-view mirror too much.

I liken it to if I was going to take you out in my car and we were going to
jump on the freeway and I said, “Joe, here is a fun thing we are going to do
together. I'm not going to look out the windshield. I'm just going to look in
the rear-view mirror the whole time.” How far do you think I would be able
to drive without running into something?
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People do this all the time. They look in the rear-view mirror and say, “Look
how great this 1s.” You know, when I look at people’s 401k plans, this is a
great example, and they have 10 funds to choose from. They are in two, and
guess which two funds they pick? They pick the ones that did better than all
the others the last three or four or five years.

So I always tell people, “Does it make sense to say I want to put my money
in the investment that did better than all the other investments in the five
years before I ever owned it?” It doesn’t make any sense but it happens all
the time and it’s happening in some asset classes like real estate right now.
You have to be kind of careful.

Another problem I’m seeing with entrepreneurs that’s not being talked about,
is business accounts. Business accounts are called DDA accounts and because
I helped start this bank in town and I sit on the board of Western National
Bank, DDA accounts we love because they are non-interest bearing accounts.

Business accounts don’t earn any interest. I don’t know if you are aware of
that. So I see people a lot of times will have $200,000 or $300,000 in a
business account and I will say, “What’s the lowest that account has been in
the last five years?” They’ll say, “I think it went down to $150,000 once
when we had a lot of payroll.”

Take $100,000 and stick it in somewhere that is going to earn better interest.
You are earning no interest in the DDA accounts or the Business Account is
the more common name.

I want to give you a couple of the best money markets out there right now
with the highest rates. One is www.INGDirect.com. It’s called the Orange

Savings Account. ING is a huge, powerful financial services company.

Their money market account is FDIC insured with no fees, no minimums
and they are currently paying 3.75% and that’s a great rate. The best rate out
there other than Emigrant Bank and that is www.Emigrant-Direct.com. They
are paying 4% FDIC insured, no fees, and no minimums.

You have to do a lot of that online so some people aren’t comfortable.
They want to walk into their bank. But those are the best rates in the
country right now.
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So if you have a bunch of money in your business account, you can
always wire it back. If you need it for day-to-day cash flow, don’t make
yourself crazy, but if you have a chunk that you aren’t using, get a better
return on that money.

Again, I can speak from experience. I have been in the same exact scenario
as you just described where I let money sit in an account. Not out of
intention but more out of ignorance. I really wasn’t thinking about it.

You get busy doing what makes you money, and that’s running your business.

You mentioned real estate. Real estate is huge where we are right now in
Arizona. Only God knows how long it will last. I hear a million different
opinions. So what are your thoughts on real estate?

I have a rule. To me it’s the cocktail party rule. That’s when everyone at
the cocktail party is talking about one type of investment it’s time to start
being really careful.

It was the tech stock craze and the Dot Com craze in the late 90’s. That’s when
I knew, not just because evaluations were astronomical, but that’s when I knew
when everybody was coming up to me and going, “Jim, what’s a Dot Com I
could put some money into? What'’s a tech stock that you would recommend?”

When everyone is talking about it at the cocktail party you know it’s nearing
the end of the cycle. So real estate has been tremendous in Arizona and many
other states. So I would say not to avoid it but to be very careful.

If you are using debt to finance real estate, make sure you can fund that debt for
three to seven years. You have to really be ready so if there is a big downturn
or even a plateau that you can wait because I am seeing people flipping
properties, doing a lot of real estate investing that could be very dangerous.
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You know what they always say? A bull market hides a multitude of sins
and right now we are in a real estate bull market so be careful. On the other
hand owning your home and owning the building you do your business in
I think is always a good idea. So that’s a couple of areas that investing in
real estate I am a big proponent of.

But speculating or investing in other ways, just be very, very careful.

Excellent, great advice. Let’s talk about mistakes. What are mistakes that
you see do-it-yourselfers falling into? A lot of people can run off and do a lot
of this stuff themselves. Now obviously there are dangers in doing that.

I come to you, you are my financial advisor, and I will ask you a question
about guiding people. But let’s first talk about do-it-yourself and then we
will talk about getting help from somebody like I do in many cases. So if
people are going to go off and do this, what are some mistakes that they need
to be aware of that can happen?

The biggest mistake I see from people who do it themselves is missing all of
the things we have just talked about. These are legal documents, protecting
their family, identity theft, law-suit protection, managing their taxes. Those
things usually aren’t managed very well by do-it-yourselfers.

There may be a few of your listeners who are an exception to that but that is
in general the biggest downfall I see of do-it-yourselfers. Usually the
investments aren’t bad and many times do-it-yourselfers are doing better
than when I see the stock brokerage statement that comes in front of my
desk. A lot of times the people who manage themselves do better.

But it’s those other areas they miss out a lot. So that is what I would tell those
people to pay attention to.

Gotcha. Then let’s talk about if someone does want assistance from a
professional, how does somebody find a good advisor? When I came to you,
you told me that you aren’t the only person who gives me financial advice.
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I have certain investments, and although you are my main person and I run
the majority of everything that I do investment-wise through you even if it’s
just to get your opinion on it. I have made a ton of mistakes though in the
past and I have hired some real idiots and some people who weren’t pros.

So how does someone take what it is you are talking about here and go on
their journey and locate someone that is awesome? I do want to make it clear
for the listeners when I asked you to do this interview it wasn’t designed to
try to try to sell the course or the book and you are not trying to get anyone
to hire you, as you mentioned at the beginning of the call.

You are doing this because I asked you if you could do an interview that can
help my listeners and what would be the best advice you could give them.

When you are looking for an advisor, this is a big topic, and I have a lot I
want to talk about. However, I know we have a short time today.

One thing I would tell you is that getting a referral is a good idea, whether
it’s from a friend, someone you trust and respect. Better, sometimes, is a
referral from an attorney or an accountant who might recommend somebody
or a couple of different people to talk to.

Another place you can go is the Financial Planning Association. That is the
association for certified financial planners. I’'m going to give you their
website because you can actually look up advisors on there and then you
can go interview them. That is www.FPANet.org. They have a “Find a

Planner in Your Area” type of thing.

That is where I would start but then you have to be very, very careful when
you go through the process.

If you have just no experience in this whatsoever, and this is the first time
doing it, when you say go and interview somebody could you maybe
describe what that means? What would that process be?
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The first thing you have to be aware of is that the financial services industry
is a sales driven industry. That is the way it has been for 200 years. So the
terms advisor and consultant get thrown out all the time.

I always laugh because every card I ever see from someone in my business
they are all financial advisors, they are all financial consultants, and most of
them are Sr. Vice President. None of that stuff means anything because the
truth is what do they actually do?

Forget what their title is because they are all financial consultants. But most
people you are going to deal with are either stock brokers or insurance agents.
I'laugh because no one has a business card, at least [ haven’t seen one in years,
that says, “I'm a Stock Broker, or I'm an Insurance Agent.” They are all
financial consultants or financial advisors. You and I know that is not true.

So you want to find out what they really are. Are they really an insurance
agent? Are they a stock broker? You want to identify if that is the type of
person you need to work with. That’s the first thing you need to be aware of.

There are a couple of things you can do. You can arm yourself with some
information. First of all arm yourself with some great questions to ask.

Then, I'm going to give you some resources to get some objective opinions
about the individual or firm you are dealing with or are thinking about hiring.

Let me give you some of the questions. The first thing, before I get into the
questions, is most financial people just want to handle the money. They want
you to invest in a product or they want to manage the money for you. If that
is all you want, that is fine. However, if you truly want an advisor or a
consultant, the first thing I would tell you is look at what they do.

So one of the questions you might ask is, “What are the areas that you are
going to help me?” I will tell you what to look for in a consultant or a true
financial advisor or financial planner.

If that person doesn’t ask to see your tax return, doesn’t review it, doesn’t
ask to see the legal documents and doesn’t review those, doesn’t ask how
everything is titled, how your beneficiaries are set up, if they aren’t asking
those questions and looking into all those different parts of your life, your
homeowners, your auto, your life insurance and disability, all those things,
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be wary because for that person to truly advise you, he or she has to know
all those things about you.

If they are focused just on the investments then you know that you are
dealing with someone who just worries about the investments and that is not
really a true advisor in my definition of the word.

Next, ask how long they have been in the business. I wouldn’t work with
anyone who hasn’t been in the business at least 10 years. That’s because I
know from personal experience during the first 10 years of any business or
any career you are kind of cutting your teeth. You are trying to learn.

You don’t want to be working with someone who is making their mistakes
with your money.

Ask if they have a specialty. I always tell people that if they went to a doctor
because they needed open heart surgery or to a cardiothoracic surgeon for a
consultation and the surgeon said to them, “You know you are in the right
place. I do double bypass surgeries all the time. I also mend broken bones. I
deliver babies and on a Saturday sometimes I’ll do some dermatology.” You
would never go to that doctor to have heart surgery.

Yet people do it all the time with financial people.

You want to work with someone who has a lot of knowledge in your area and
works with clients who are like you.

You want to find out their credentials, where they were educated, how much
background they have in those areas. What products or investments do they
deal with? They should be able to tell you that.

Ask for their Form ADV. This is kind of a trick of the trade. A Form ADV is
a disclosure form that is required for someone who is an advisor. If it’s a
stock broker or insurance agent they won’t have a Form ADV. If they don’t
have one then you know you are not dealing with a fiduciary looking out for
your best interest. You are dealing with somebody who is looking out for
their own company’s interest first.

Ask them if they have a broker dealer. Many advisors have broker/dealers
that influence how they make decisions or recommendations for their
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clients. If they say, “Oh, I have one but they don’t influence me at all,” 1
wouldn’t believe that because every broker/dealer is trying to be profitable.

They give them quotas. You have to have this much of mutual funds sales,
for example. They should be able to tell you, “Well, they asked me to do this.
This is how I work with them so I don’t have to worry about that so much.”
If they don’t have a broker/dealer then ask them if they are licensed in
securities or in just insurance. Maybe they are just licensed in insurance.

Ask to speak with current clients and really call those people up and talk to
them. I always say that even the biggest idiot advisor may have three people
who love them but at any rate sometimes you get some clues by talking to
each person, some hints about the job that person is doing.

Then ask to speak with some professionals in the community, whether it’s
people in the banking industry or a CPA or an attorney. They have a reputation
to protect so they are more likely to tell you, “Yea, you know he’s okay.” Then
you know “Oh, oh. There might be something wrong here.” So look at that.

If they are going to be handling your investments ask them how they monitor
your account. Ask them how they get paid because people can get fees,
hourly rates, commissions or a combination and you want to have a clear
understanding of how they get paid. Also ask them how that might influence
their recommendations because many times it does.

Ask them how often you meet, what triggers a meeting, and where the money is
held. Fraud has happened a lot in Arizona and other states. One of the biggest
frauds is called a Ponzi scheme where someone would say, “Hey, Joe, I have this
great investment. I’'m going to handle it for you. Write the check to ‘Jim Dew.””

Then you write a $10,000 check to Jim Dew and guess what? I go put it in
my bank account. I can go on a trip to Mexico or anything I want. They
create fake statements. So don’t ever write a check to an individual. It should
be to a big multi-billion dollar institution.

Your money should never be directed at an individual. So that will save you
a lot of trouble if you run into someone like that.

Then finally check him or her out with the regulatory bodies, and I am going
to give you the websites here. If they are a certified financial planner go to
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www.CFP-Board.org. The SEC, that’s the securities police on a federal level,
1s www.SEC.gov. The NASD is www.NASD.com. You can also check with

your state’s security’s department and your state insurance department.

Now some people who aren’t licensed in all these areas may not show up.
But they have to show up in one of those areas. You want to see what has
been going on because some of these firms and some of these individuals
have multiple lawsuits against them that are pending and that are being paid
out, and boy, you want to know that.

One of the things I am most proud of is we have never had a complaint against
us and I think that is because of how we communicate with our clients and
how honest we are. But you have to know if there is an issue because guess
what? Some of the biggest crooks are the most charming, amiable and friendly.
They connect with people and that is why they are good crooks.

I think you are absolutely right. There is a huge difference between being
ethical and knowing something versus being a fabulous presenter. Some of the
best con artists on the planet on the surface are elegant. They are articulate. It
goes back to the person that I had the issue with. The guy was amazing.

So the point is to get to know someone to the level where you can trust them.
One thing I would say, too, which probably isn’t a strategy is I make a lot of
decisions these days based on my gut feelings, just my intuition. I try not to
do anything in any area of my life if it just doesn’t feel right. I pay a lot more
attention to my gut than I used to.

There is this great book called Blink written by Malcolm Gladwell who wrote
another great book called the Tipping Point. It’s all about how to think without
thinking, with the natural reactions that you get. I'd say this is definitely an
area to really trust your judgment and how you actually feel about things.

I agree. You know when I talk to people about working with us I always tell
them, “It has to make sense, and that is between your ears, and it has to feel
right, and that’s in your gut. If both of those things don’t get a thumbs up you
shouldn’t work with us or anybody else you have that feeling about.”
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TRICK OF THE TRADE

Jim:

Jim:

The last thing I will ask you is if there are there any tricks of the trade to cut
through all the confusion. This is a big area. We can certainly take any
particular subject and talk for hours on this. But is there anything that you
haven’t said that you think would be really useful for the listeners?

On picking an advisor, one trick of the trade, when I used to be a compliance
officer there was this one thing we looked for. That is, if you look at a
business card there is a lot you can find out about that person without asking
him or her any questions.

Let me just tell you a couple of things to look for. No matter what the title
is, Financial Planners of America or Estate Planning Gurus, or whatever it
might be, if it doesn’t say anything on the card like “Securities Offered
Through” then most likely you are dealing with an insurance agent.

If it says, “Securities Offered Through,” then they have a broker/dealer and
it’s most likely you are dealing with a stock broker. Not always, but many
times. If it says, “Registered Investment Advisory Firm” then you are
dealing with someone who is a fiduciary on your behalf.

The best of both worlds is when it says, “Registered Investment Advisory
Firm” but doesn’t have “Securities Offered Through” because then you
know that person can custodian your money anywhere. It could be at TD
Waterhouse, Charles Schwab, or Fidelity. That person doesn’t have the
traditional affiliation where you get all the hidden fees, the hidden
commissions and all the problems that we see out there in the industry.

Anything else? Are there any famous last words from Jim Dew?

No, I would say that if you take care of those things, I mean, there is a lot of
stuff I didn’t cover today but hopefully I gave some ideas to your listeners
that they didn’t hear before and that will help them get on track to do the
right thing when it comes to their finances.
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Really, this is the kind of stuff where if you do it right not only do you
protect your family but you create a future. You create all the money and the
wealth and the exciting things that you want to do.

I guess I would finish with there are a lot of different ways to invest and I
would say most important is invest in yourself. Then invest in your business.
Then invest in real estate or stocks or mutual funds or those kinds of things.

Investing yourself in your business is where you can make the most money
and that is where you should do it first. However, once you get that going you
have to put some money in another bucket because ultimately what you want
to do is create enough money somewhere else so that it is working for you and
you don’t really have to work in your business any more unless you want to.

Exactly. I think that is definitely a wonderful place to be and you will only
get there if you do all the prerequisite stuff which is everything that we
talked about on this interview.

THE WRAP UP

So thank you very much. Again, one of the reasons that I wanted to do this
interview with you is because you were so well-received at the Boot
Camp. I even had a couple of people there say, “You should interview him
for your Genius Network.”

I’ve been so close to doing stuff with you that it never even occurred to me
until just recently that that would probably be a really good idea. So I
really appreciate you taking the time to do this. I’'m going to invite you to
come to my Platinum Plus meeting and share with some of my Platinum
Plus members some further things.

I would love to hear from my listeners whether you found this interview
useful and if there are any particular questions that you would like to ask
Jim or any other direction or capabilities that you would like to hear about
in this particular area. Certainly I have a very good relationship with Jim.
We talk on a regular basis because we do a lot of stuff together related to
my business and my personal investments.
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To the listeners, anyone who has any further questions or any feedback
please let me know. You will have a summary; however, you are listening to
this interview. This is even a good interview to share with your friends and
your family. It has a lot of value to it.

So depending on however you got this interview in your hands, if you are
the primary subscriber to the Genius Network or not we will have the
summary of all the different websites and everything that you listed so it will
be real easy for people to follow through with it.

If you want any further information go to www.GeniusNetwork.com and
there will be a listing there for Jim. If you want to recommend this

interview to any entrepreneur or business person I think it is really, really
valuable for people to hear this.

So thank you so much, Jim. I appreciate it.

I had a good time. I appreciate it, Joe.

I want to thank you for taking the time to listen to this interview. I hope you
found it very useful. Please give me your feedback on all of the interviews
that you listen to. I love to hear your feedback so we can always deliver a
great program for you.

Our website is www.JoePolish.com. We also have a Joe Polish Recommends

section so you can take a lot of the ideas and concepts that you hear on my
Genius Network interview series and apply them to your business and find

vendors and resources. You can go to www.JoePolish.com to find that
information and click on the “Joe Polish Recommends” section.

Also, if you would like to find out about more interviews and invest in more
Genius Network series interviews, go to www.GeniusNetwork.com.

Thanks, and eat you competition alive.
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